Purposefully

Give Thanks
Did you know Thanksgiving wasn’t celebrated regularly
until President Abraham Lincoln declared the fourth
Thursday of November a national holiday? A little-known
fact is that Sarah Josepha Hale campaigned to recognize
the day for 17 years prior to it being made a federal holiday.
Here are some ideas to help us remember that the holiday
is about more than a table of delicious food, football and
parades; it’s a day to purposefully give thanks and appreciatee
everything we have.

How to be purposefully grateful every day
1. Appreciate the little things. Some days it’s easier to ﬁnd
things to be thankful for than others. Regardless of how your
day is unfolding, take time to appreciate the little things and
you may ﬁnd your day turns out better than you expected.
2. Look on the bright side. Look for ways to be grateful when
faced with challenges. Gratitude changes your mindset
and helps you become more optimistic. Optimists see
challenges as opportunities for growth and improvement.
3. Count your blessings. It takes up to eight weeks of
practicing gratitude for the brain to start showing changes
reﬂecting greater happiness.* Write down three to ﬁve
things you’re grateful for daily. If you’re not sure what to
write, answer these questions:
• What are you grateful for right now?
• Who are three people you’re grateful to have in your life?
• What is something you tend to take for granted that
you’re grateful for?

Keep a gratitude jar. Write down what
you’re thankful for on a piece of paper
and place it in the jar. Regularly pick a
piece out of the jar and read what you’ve
written. You’re guaranteed to feel more
grateful.
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4. Volunteer. When you help others, it tends to create
feelings of well-being and happiness. Volunteer in your
local community or help others you know who may be
facing diﬃcult times. Look for opportunities to give.
5. Show appreciation. In addition to saying “thank you” and
letting people know how much you appreciate them, write
a note to someone who has had an impact on your life and
let them know how much they mean to you.

I’m grateful for your business.
If you need anything, give me a call!
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Thank you for your referrals
Since I work by referral, your business and referrals are essential
to my continued success. I’m always here to serve you, whether
you need a reputable tradesperson or have questions about
anything related to real estate.
Here is how I can help:
Suggest referrals to reputable
professionals in our area. I’m in touch
with lots of trustworthy trade and service
professionals in our community. Whether
you need a referral to a plumber or the
phone number of a moving company,
I’d love to refer you!

“Gratitude is the inward
feeling of kindness received.
Thankfulness is the natural
impulse to express that
feeling. Thanksgiving is the
following of that impulse.”

• Outline the local market activities.
– Henry Van Dyke
What’s the outlook for our market? Is this a
good time to buy or sell? How much is your
home worth? I’ll let you know what’s going on in our local
area and give you a free market analysis of your property.
• Objectively answer your real estate questions. Whenever
you have a question, contact me for an honest answer and
advice. I’m happy to share my knowledge and expertise
about our market and the real estate process.
• Connect you with my network. If you decide to move, I’ll
be sad to see you go; however, I can still connect you with a
real estate professional in your desired area who will oﬀer the
same high level of service you expect. You’ll be taken care of
as if I was helping you myself.

Oh,
h, by the way®…
y
if you know of someone
who would appreciate the level of service
I provide, please call me with their name
and number. I’ll be happy to follow up and
take great care of them.

SOLD! SELLER SAVED $10,650 with OUR LOW SET FEE!

Call Us at 949-770-9888 for
Details!

$532,500
214 Via Robina #26
San Clemente 92672
Highly Upgraded, 2
Bedroom, 2 Bath,
Spectacular Catalina and
Sunset Views!
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Sound Impossible? It's not!
Help-U-Sell Wright and
Platinum Edge Properties is a
Full Service Real Estate
Company. We charge a Low
Set Fee to sell your home and
offer Choices that can result
in Saving Thousands of
Dollars in Commissions!
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The Easy Way to Sell Your
Home and Save...

